ABOUT
The Trade Alliance is an intergovernmental trade promotion partnership created to provide
international business opportunities for the Greater Albuquerque Area and to promote the region
as a strategic location for foreign direct investment.

OUR MISSION
The mission of the Albuquerque - Bernalillo County Trade Alliance is to:
▪
▪
▪

Position the Greater Albuquerque Area as a world-class source for value-added services &
products.
Promote the metro-area as a strategic location for foreign direct investment (FDI).
Be the metro-area catalyst for increased bilateral trade development and job growth.

SERVICES
International Trade Missions
The Trade Alliance will lead a minimum of two international trade missions a year. Markets
will be selected based upon demand from local industry. There is no fee to participate on official
Trade Alliance missions. International trade missions are a great way for companies of all levels of
international business experience to explore foreign market opportunities.
International How to business seminars
The Trade Alliance is constantly working to develop contacts and partnerships in promising
foreign markets. Through these contacts and partnerships International Business Seminars are
offered throughout the year.
Certificates required for international trade
The Trade Alliance recently began offering Specialized Certificates that either the U.S. or
other countries require when exporting/importing products. Some of those certificates include
Certificates of Origin and Certificates of Free Sale.
The New Mexico Trade and Higher Education Center of Mexico City
The New Mexico Trade and Higher Education Center works with New Mexico companies
interested in finding customers, partners or distributors throughout Mexico. The center also plays
an important role in New Mexico’s efforts to position the state as a strategic location for Mexican
foreign direct investment.
Individual company consultations
The Trade Alliance is a free resource available to companies within the Greater Albuquerque
Area who are have specific questions regarding their international business development initiatives.

CONTACT
Randy Trask | Trade Alliance President | randy@abctradealliance.com | p. (505) 768 3286
abctradealliance. com
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Export Documents
Sales documents
Who? | What? | Where? | How much money?

Pro-forma invoice
This is the most important export document. It is not an invoice at all in the traditional
sense. It is a price quotation for export sales that defines the price of the goods, type of shipping
and the cost, and sales terms. It is the origin form from which most all documents are derived.
This is the first document you should always use whenever you are quoting on an export sale.
To start a pro-forma you need to give your forwarder some information: Description of the
product, including weight, dimensions, and value, terms of payment, including signed copy of the
Purchase Order, letter of credit (L/C) if applicable, the products’ harmonized codes, and finally,
any special instructions for handling the product (fragile, refrigerated, etc.), especially if you are
shipping hazardous materials.
The Forwarder needs to reply with the shipping costs, documents, and insurance. Then, your bank
needs to give you the information on service fees and transaction finance charges. Contact your
bank’s international department and request a written quote and fee schedule.
No special format is needed for the pro-forma. You can use your regular invoice form. Type
at the top of the page “Pro-Forma Invoice” and “International quotation”.
Requirements for the Pro-forma invoice
▪ Reference number
▪ Complete description of the goods
▪ Weight, number & type of boxes, and dimensions
▪ Net and gross weight using both, U.S. and metric dimensions, and size of container
▪ Shipping method (Incoterms) & transit time
▪ Sales and payment terms
▪ Itemized price of goods
▪ Currency
▪ Ports of exit and entry
▪ Country of Origin
▪ Special routing instructions/flag restrictions imposed by buyer or U.S. government
▪ Estimated fabrication time or date goods will be available for export (if sale is under letter
of credit use the phrase: “from date of receipt of the letter of credit deemed acceptable by
us in form and content in our sole judgment”)
▪ Time limit on quotation (no longer than your forwarder’s price quote is valid)
For a Pro-Forma Invoice example, please go to the Exhibits section

Purchase Order
After accepting the Pro-forma Invoice, your customer must send you the Purchase Order.
It is important that the information on the PO matches all the information in your pro-forma
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invoice. No discrepancies should be allowed. Once you receive the PO, check if the shipping costs
are still available as quoted. Check for potentially very unpleasant surprises.
For a Purchase Order example, please go to the Exhibits section

Commercial invoice
This is the last export sales document. It is the document bill to the client. It must match
the Pro-Forma invoice, and Purchase Order. It is your regular commercial invoice.
For a Commercial Invoice example, please go to the Exhibits section
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Shipping Documents
Contents | Insurance | Responsibilities | Transportation mode

Shipper’s letter of instruction
This document is a detailed list of instructions for your Forwarder (if you decide to use
one), including a checklist of all the things they must take care of. It is supported by a power of
attorney or an authorizing letter. These signed forms give them the authority to act on your behalf
arranging the logistics services. Attach the Purchase Order (PO), Pro-forma, Commercial Invoice,
and L/C (if applicable).
For a Shipper’s letter of instruction example, please go to the Exhibits section

Packing List
The packing list describes in precise detail what you are shipping and all the physical
characteristics. It also gives handling instructions to shippers, customs, and customers. Although
there is no established format, the packing list must cover the following information:
Seller

Mode of transport

Buyer

Carrier

Shipper

Itemized quantity

Invoice number

Description

Package type (box, crate,
etc.)
Number of packages
Net and gross weight
Dimensions
metric)

Date of shipment

(U.S.

and

For a Packing list example, please go to the Exhibits section

Airway bill
This document is only needed in case of air shipping. Because every carrier has their own
format, you need to look for it on their official webpage.
For an Airway bill example, please go to the Exhibits section

Bill of lading
This is a document needed if you are shipping by sea. It has the same function as an airway
bill. It represents the contract between you and the steamship line used to ship your goods. It can
be done in two different ways.
Straight Bill of lading: The goods included in this document must be delivered to a specific
end customer without fail. Here, your customer is referred as the consignee.
Negotiable Bill of lading: Using this type of bill of lading means that you can sell the goods
while they are on transit, so the consignee can change. Most commonly, it is used for large bulk
shipments of commodities like wood or oil.
For a Bill of lading example, please go to the Exhibits section
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Automated Export System (AES)
The Automatic Export System is a free online system of filing for U.S. exports operated by
the U.S. Customs Service. It is the most common American export control document and is
required for all export shipments over $2,500 USD.
Electronic Export Information (EEI)
The Electronic Export Information (EEI) is used to control exports and is a source
document for official U.S. export statistics. It must be filed electronically by you, your freight
forwarder, or another qualified third party whom you designate. EEI is required for shipments
when the value of the commodities, classified under any single Schedule B number (the four-digit
U.S. extension to the six-digit code under the Harmonized Tariff System), exceeds $2,500 USD.
EEI must be prepared and submitted for all shipments, regardless of value, that require an export
license or are destined for countries or end users restricted by the U.S. government. The U.S.
Census Bureau’s Foreign Trade Division is the controlling agency for this document, and
AESDirect (aesdirect.census.gov) allows exporters to file EEI electronically for free.
For an Electronic Export Information example, please go to the Exhibits section

6

Export Requirements | Country profile – Mexico

Compliance Documents
Licenses | Permits | Safety certificates

Export control licenses
No license to export is required in the U.S. for most of the products. Permission is required
for specific products (and quantities) to specific countries, companies or people.
For an Export control license example, please go to the Exhibits section
Export control Agencies
International Traffic in Arms Regulations (ITAR) State Department: export of all kind of
military technologies.
Export Administration Regulations (EAR) Commerce Department, Bureau of Industry and
Security. Products with potential “dual use” technology (civilian/military)
Office of Foreign Assets Control (OFAC) Treasury Department. Boycotts, sanctions,
embargoes.
Controlled products
• Military equipment
• Nuclear material
• Civilian product with potentially military applications
Sanctioned countries
Check the State Department for the updated list.
Burma
Burundi
Central African Republic
Cuba
Democratic Rep. of Congo

Somalia
Sudan
South Sudan
Syria
Ukraine (Russian-held)

Iran
Iraq
Lebanon
Libya
North Korea

Destination control statements
Exporters should always insert a Destination Control Statement in their Commercial
Invoices, Bill of lading, and Airway bills. It says your customer can’t re-ship to prohibited
countries, companies, or people. It proves you told your exporter not to violate U.S. sanctions.
“I confirm that the goods will not be used in… nuclear, biological or chemical
weapons, or missiles… re-exported or sold to a third party who is known or
suspected to be involved… or to any sanctioned entities, etc.…”
For an End user statement example, please go to the Exhibits section

APHIS inspection certificates for agricultural products
Before shipment, all agricultural products must be inspected by the U.S. Department of
Agriculture.

7

Export Requirements | Country profile – Mexico
Sanitary certificate
To sell your product in Mexico, the importer or distributor might request you provide a
sanitary certificate from an authorized agency like the FDA or USDA. This has the intention of
reassuring your product complies with the sanitary regulations applicable to the U.S.
For an APHIS Inspection Certificate example, please go to the Exhibits section
Physicochemical and microbiological analysis per Lot
For Mexico, the importer or distributor might also request a physicochemical and
microbiological analysis done per Lot.
For an USDA Phytosanitary Certificate example, please go to the Exhibits section
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Origin Documents
Certificates of Origin | FTA Certificates | Other programs

Certificate of Origin
This document proves where the product was manufactured and guarantee you are not
making any false claim about the product’s origin.
For a Certificate of Origin example, please go to the Exhibits section

FTA Certificate of Origin
The United States has Free Trade Agreements (FTA) with quite a few countries, and
often these reduce the overseas duty rates assessed on your goods. But to get these reduces
rates, you must prove that your products were made here. In the case of Canada and Mexico, a
NAFTA Certificate of origin is applicable.
NAFTA Certificate of Origin (If Applicable)
This is a trilaterally agreed upon form used by Canada, Mexico, and the United States to
certify that goods qualify for the preferential tariff treatment accorded by NAFTA. The Certificate
of Origin must be completed by the exporter. A producer or manufacturer may also complete a
certificate of origin in a NAFTA territory to be used as a basis for an Exporter's Certificate of
Origin. To make a claim for NAFTA preference, the importer must possess a certificate of origin
at the time the claim is made.
For a NAFTA Certificate of origin example, please go to the Exhibits section
Source: U.S. Customs and Border Protection. https://www.cbp.gov/trade/nafta/nafta-certificate-origin.

The online format and instructions can be found in the following webpage:
https://www.cbp.gov/sites/default/files/assets/documents/2017Apr/CBP%20Form%20434.pdf
For a NAFTA Certificate of Origin format, please go to the Exhibits section
Sugar Re-Export Program Form (If Applicable)
This program is designed to facilitate use of domestic refining capacity to export refined
sugar into the world market. The program establishes a license against which a refiner can: export
domestically produced refined sugar and later import low-duty raw cane sugar; import low-duty
raw cane sugar for refining and distribution to licensed U.S. manufacturers of sugar-containing
products and/or licensed producers of polyhydric alcohol for non-food purposes; or import raw
sugar, refine it and export it into the world market.
For a Sugar Re-Export Program Form, please go to the Exhibits section
Source:
United
States
Department
of
Agriculture.
https://www.fas.usda.gov/programs/sugar-import-program.

Foreign

Agricultural

The online format and instructions can be found in the following webpage:
https://www.fas.usda.gov/sites/default/files/2013-12/naftaform.pdf
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Certificate of Free Sale
This form states that products like food, cosmetics, and medical devices are freely sold in
the U.S. and that they meet American Safety and Quality Standards. Although there is not a special
format, it must be issued, signed, and stamped by a local chamber of commerce or the Department
of Agriculture.
For the state of New Mexico, the New Mexico Trade Alliance can issue a Certificate of Free Sale:

Randy Trask | President NM Trade Alliance | randy@nmtradealliance.org | t. (505) 231.0677

Yolanda Ondelacy | NMDA Marketing Division | yondelac@nmda.nmsu.edu | t. (575) 646.4929
For a Certificate of Free Sale example, please go to the Exhibits section
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Incoterms® 2010
The 11 incoterms divide obligations and risks between buyer and seller in 10 areas.
1.
2.
3.
4.
5.
6.
7.
8.
9.
10.

General obligations of buyer and seller
Licenses and other certificates
Contracts of carriage and Insurance
Delivery of goods
Transfer of risk (loss of damage)
Division of costs
Notices to buyer and seller
Proof of delivery, transport documents or equivalent electronic messages
Checking, packing, marking, and inspection
Providing additional assistance and information

Each of the 11 incoterms has a precise and unique definition, but they can be grouped into four
basic categories:
E-terms – where goods are made available to the buyer at the seller’s premise, or other named
point.
EXW. Ex Works – (named place). Seller delivers goods at his premise (or other named
point) to the buyer and is not responsible for the vehicle, loading or for clearing the goods
for export. The buyer bears all cost and risks involved in taking the goods from the seller’s
premises (or other named point) to the seller. EXW should not be used when the buyer
cannot carry out the export formalities. In such circumstances, the FCA term should be
used.
F-terms – where the seller is required to deliver the goods to a carrier at a named point.
FCA. Free Carrier – (named place). Seller hands over the foods cleared for export to the
carrier named by the buyer at the named place. If no point is indicated by the buyer, the
seller may choose within the range stipulated where the carrier shall take control of the
goods. When the buyer needs seller’s assistance in contracting with the rail, air, or other
carriers, the seller may act at the buyer’s risk and expense. Carrier means any party,
including a forwarder, who performs or procures transport by rail, road, sea, air, inland
waterway, or multiple modes. This term may be used for any mode of transportation.
FAS. Free Alongside Ship – (named port of shipment). Seller places goods alongside the
vessel at the named port of shipment, cleared for export. Buyer bears all costs and risks of
loss or damage to the goods from that point on. This term can only be used for sea and
inland waterway transportation.
FOB. Free on Board – (named port of shipment). Seller delivers goods at the named port
of shipment, cleared for export. Transfer of risk takes place once goods are on-board the
vessel at the port of origin. Buyer bears all costs and risk of loss of damage to the goods
from that point on. This term can be used for sea or inland waterway transport.
C-terms – where the seller contracts for carriage but does not assume the risk of loss or damage
after shipment, after a certain point in country of origin. These contain two critical points; one for
the division of costs and another for the division of risk. The seller is responsible for paying for
transport and other charges to the named destination point, but is relieved of responsibility as
11
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soon as the goods are tendered to the carrier. If the buyer and seller intend for the seller to be
obligated for costs and risks to the named point, one of the D-terms should be used.
CFR. Cost and Freight – (named port of destination). Seller clears goods for export. Seller
delivers the goods to the named port of destination, and pays for same. Risk of loss or
damage, as well as any additional costs due to events occurring after the time the goods
have been delivered on board of the vessel, is transferred from the seller to the buyer when
the goods are placed on board the vessel at the port of shipment. This term can only be
used for sea and inland waterway transport.
CIF. Cost, Insurance, and Freight – (named port of destination). Seller has the same CFR
obligations, plus he must procure marine insurance against the buyer’s risk of loss or
damage to the goods during the carriage. The seller contracts for insurance and pays the
insurance premium. Only minimum coverage is required (110%). This term can only be
used for sea and inland waterway transport.
CPT. Carriage Paid To – (name place of destination). Seller clears goods for export. Seller
delivers the goods to the carrier, and pays the freight for the carriage of the goods to the
named destination. Risk of loss or damage to the goods, as well as any additional costs due
to events occurring after the time of goods have been delivered to the carrier is transferred
from the seller to the buyer when the goods have been delivered to the carrier. Carrier
means any party, including a forwarder, who performs or procures transport by rail, road,
sea, air, inland waterway, or by multiple modes. If subsequent carriers are used for the
carriage to the agreed destination, the risk passes when the goods have been delivered to
the first carrier. This term may be used for any mode of transport.
CIP. Carriage and Insurance Paid To: - (named place of destination). Seller has the same
CPT obligations, plus he must procure cargo insurance against the buyer’s risk of loss or
damage to the goods during the carriage. The seller contracts for insurance and pays for
the insurance premium. Only minimal coverage is required (110%). This term may be used
for any mode of transport.
D-terms – where the seller bears all costs and risks to bring the goods to a named destination
point.
DAT. Delivered At Terminal – (named terminal port, warehouse of destination). Seller
places goods at the disposal of the buyer at a named foreign terminal, named port of
destination or foreign warehouse. The seller bears all costs and risks involved in bringing
the goods to the agreed foreign destination. This term may be used for any mode of
transport.
DAP. Delivered At Place – (named place of destination). Seller delivers goods at the
named place in the country of import. Seller bears costs and risks involved in delivering
the goods to the named place. This excludes duties, taxes, and other official charges
payable upon import. Buyer is responsible for carrying out import customs formalities.
Buyer pays additional costs and bears the risks caused by the failure to clear the goods for
import in time. This term may be used for any mode of transportation.
DDP. Delivered Duty Paid – (named place of destination). Seller delivers goods at the
named place in the country of import. Seller bears the costs and risks, including duties,
taxes, and other charges to deliver the goods cleared for import. DDP represents the
12
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maximum obligation to the seller. This term can be used for any mode of transport. Unless
this reads DDP excluding “VAT” or other such taxes, VAT charges are the responsibility of
the seller.
Incoterms® 2010 as written, cannot be used blindly or universally. Each trade has its own
customary practices, Buyers and sellers must negotiate the terms of trade for each transaction
with local practices in mind. The final term agreed upon, whether or not it is a standard Incoterm,
may determine all rights, obligations and risks. Incoterms do not talk to title of the goods or when
you get paid. Incoterms are not law in and of themselves, but can fall under contract law if used
consistently and accurately throughout the quote, invoice, letter of credit and general terms and
conditions.
Source: Narrow Road Transportation and Warehousing. http://www.nrabq.com/.
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Transportation
Businesses should take the following factors into consideration when finding the most
efficient freight services.
Transit Times – How fast do you need to get your shipment to your customer? Long-haul
carriers tend to have slower transit times in regional lanes, while regional and multi-regional
carriers are much faster in these lanes but may not provide service in longer haul lanes.
Geographic Coverage – Once you get beyond the top 10 less than load (LTL) carriers (carriers
that transport relatively small freight), most of the remaining players provide only regionalized
direct pickup and delivery services. Understanding carrier coverage areas helps you optimize
which carriers are best suited for the service.
Service Performance – On time pickup and delivery performance is not always the same.
Often this depends on where your business is located relative to the nearest freight terminals.
Long-haul carriers traditionally have been known to provide low 90% delivery reliability, while
regional carriers tend to provide reliability in the high 90% range. Almost all the LTL carriers will
guarantee delivery or provide deliveries that are "faster than standard" for additional fees.
Tracking Services – A general rule of thumb is that it’s always better to choose a carrier with
remarkable tracking services. Most reputable shipping companies have a website where
customers can use their provided tracking number to check on their package’s delivery status.
Tracking allows customers to know if their package is on the way, already delivered, or if there’s
been a delay. It’ll also allow you to monitor deliveries and easily coordinate with customers if a
shipping or delivery concern arises.
Liability Insurance Coverage – Most LTL carriers will provide liability insurance coverage to
shippers at a rate of $10 per pound. Although harder to find, best-in-class coverage limits tend to
be around $25 per pound. On the other end of the spectrum, some regional carriers will offer
liability coverage as low as $1 per pound. However, there are many other factors that come into
play such as freight classifications, whether your product is new or used, etc.
Financial Stability – Most of the remaining LTL carriers in the industry are pretty stable from
a financial standpoint. However, there are a few carriers that continue to struggle with
profitability and debt issues. Anyone who may recall when industry behemoth Consolidated
Freightways closed its doors in 2002 will understand the importance of not having your freight in
the hands of a financially unstable carrier.
Pricing Factors – Lastly, and perhaps most importantly for many small business, is price. When
working with LTL freight carrier, there are many factors that will determine your true cost of
transportation. These include:
Discounts, base rates, and net price. Most LTL carriers provide pricing in the form
of discounts off of base rates, which will vary by carrier. So, a 68% discount from one
carrier might actually be less expensive than a 70% discount from another. The main point
to consider when comparing LTL carriers is not what the discount or the base rates are,
but rather what is the final net price to you.
Minimum charge floors. Generally, it is a flat fee under which the carrier will not
discount its price. Some carriers offer big discounts but set the minimum charge floor high
which may result in less of a discount on smaller weighted shipments than you anticipated.
14
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Freight classification. There are 18 different classes ranging from 50 to 500. These
classes are based on the density of your product and will definitely impact your overall
price.
FAK provisions. If negotiated, "freight-all-kinds" provisions may allow you to ship
products with different classes under a single class from a pricing standpoint.
Weight. Volume discounts may occur as your shipment weight increases. For shipments
that are over 5,000 pounds, or greater than 750 cubic feet, it's often better to negotiate a
"spot rate" rather than ship using an LTL carrier's standard pricing.
Accessorial fees. Extra services performed by the carrier generally add additional fees
to your overall freight bill. The fees that carriers charge for these services can often be
radically different. Some of these fees can be "waived" if negotiated with the carrier (as
PartnerShip often does).
There are other factors not mentioned above that need to be considered when choosing an
LTL freight carrier as well, such as equipment specifications (e.g., liftgate, trailer size, etc.),
scheduling flexibility, and tracking capabilities, to name a few. It's easy to see why, what may seem
like a simple service of picking up a shipment and delivering it, is often more complex than meets
the eye.
There is almost never just one LTL freight carrier that fits every need you may have. Unless
you have spare time on your hands, your best bet is to work with an established 3PL partner that
can do the "heavy lifting" for you so that you can stay focused on running your business.
Source:
Carrier

PartnerShip.

https://www.partnership.com/blog/post/6-Considerations-for-Choosing-an-LTL-Freight-

15

Export Requirements | Country profile – Mexico

Deciding port of entry
Depending on your strategy of entry in Mexico, and what regional markets you are
interested in penetrating, certain considerations must be made when you are deciding the port of
exit from the U.S. and port of entry to Mexico. Although this is not a general requirement, this
guide can help you to plan the route your product will take. Also, take into consideration the
recommendations of the freight company you decide to hire.

San Diego, CA. – Tijuana, BC. This port of entry is recommended when you try to access the
northwest of the country, the Baja California peninsula, or the pacific region of Mexico.
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El Paso, TX. – Ciudad Juarez, CH. This port of entry is recommended when you try to access
the northern region of the country, and a couple of the states in the center.

Laredo, TX. – Nuevo Laredo, NL. This port of entry is recommended when you try to access
the northeast region of the country, the center and south of Mexico. This port of entry gives you
an easier access to the most economically dynamic areas of Mexico, including Monterrey, Mexico
City, Guadalajara, Puebla City, among others.
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Special requirements
Labeling
For Mexico, the re-labeling of the products is necessary. This has the intention to show
important information in Spanish. Changing the entire label is not necessary. For imported
products (in Mexico), an extra attachable label with all the information will suffice. It is important
to mention that the re-labeling of the product is responsibility of the importer.

Norm
NOM-051-SCFI/SSA1-2010
4.2.1 Name or denomination of the pre-packaged food or non-alcoholic beverage.
4.2.1.1
The name or denomination of the pre-packaged product must correspond to the
established in the specific law ordinance; in the absence of these, the common name can be
indicated or a description according to the basic composition’s characteristics of the pre-packaged
food or non-alcoholic beverage that does not drive the consumer to a misconception or lies to the
consumer can be used. If the product has been subject to some kind of treatment, the name of the
treatment can be included, except for those that according to the corresponding law are
mandatory.
4.2.2 List of Ingredients.
4.2.2.1
The label of the pre-packaged products’ units to be sold individually must contain
an ingredients list which can be exempted of if the product has only one ingredient.
4.2.2.1.1 The ingredients list must be titled or preceded by the term “Ingredientes:”
4.2.2.1.2 The pre-packaged food or non-alcoholic beverage must be numbered in quantitative
decreasing order (m/m).
4.2.2.1.4 The water added must be indicated in the ingredients list in predominant order, except
when the water is part of a composed ingredient declared in the list and the water used in the
cooking or reconstitution process. It is not necessary to declare the water or other volatile
ingredients that evaporate during the manufacture.
4.2.2.1.6 The list of ingredients must contain a specific denomination according to the
indications in 4.2.2.1, including the ingredients mentioned in 4.2.2.2.3 except for the ingredients
which generic denominations are included in Table 1.
4.2.4 Name, Denomination or Legal Name and Fiscal Address
4.2.4.1
For pre-packaged food and non-alcoholic beverages the name, denomination, legal
name and fiscal address of the person responsible for the product must be indicated as a statement
not limited to but including: street, number, zip code, and federative entity.
4.2.4.2
For imported pre-packaged food and non-alcoholic beverages the name,
denomination or legal name and fiscal address of the person responsible for the product must be
indicated in the label. This information can be incorporated to the pre-packaged product in
Mexican territory, after the customs release and before the product is sold.
4.2.5 Country of Origin
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4.2.5.1
The national or foreign origin pre-packaged food and non-alcoholic beverages
must incorporate a statement that identifies the product’s country of origin, for example: “Hecho
en…” (Made in…), “Producto de…” (Product of…), “Fabricado en…” (Made in…), or other similar,
followed by the name of the country, subject to the international agreements that Mexico has
signed with. The use of gentile nouns and other analog terms is permitted as long as these are
precise and do not drive to a mistake in regards with the country of origin.
4.2.6 Lot Traceability
4.2.6.1
Each packaging must have engraved or marked in any way the lot identification
with a key that allows its traceability.
4.2.6.2
The lot identification incorporated in the prepackaged product by the
manufacturer must be marked in permanent form and cannot be altered or hidden in any way
until it is purchased by the consumer.
4.2.6.3
The Lot Number must be preceded by any of the following indications: “LOTE”,
“Lot”, “L”, “Lote”, “lote”, “lot”, “l”, “lt”, “LT”, “LOT”, or include a reference of the place in the
package where it can be found.
4.2.7 Caducity Date of Preferred Consumption Date
4.2.7.1
If it is not indicated in a different way in a Mexican Official Norm, the Caducity
Date of Preferred Consumption Date must comply with the following:
I.
•
•
II.
•

The manufacturer must declare it in the container of label, which must consist in at least:
The day and month for products with a maximum shelf life of 3 months
The month and year for products with a shelf life longer than three months
The date must be preceded by a statement that specifies that such date is referring to the
caducity date and not to the preferred consumption date.
In the case of the caducity date, it must be indicated preceded by one of the following
words, abbreviations of analog statements:

“Fecha de caducidad____”, “Caducidad____”, “Fech Cad___”, CAD, Cad, cad, Fecha de
Expiracion, Expira, Exp, EXP, exp, Fecha de Vencimiento, Vencimiento.
•

In the case of the preferred consumption date, it must be indicated and preceded by any
of the statements, abbreviations or analog statements:

“Consumir preferentemente antes del_____”, “Cons.Pref. antes del____”, and “Cons Pref”
III.
•
•

The words prescribed in ii) should be accompanied by:
The date, or
A reference of the place in which the date is located in the packaging.

For the imported products, when the caducity date or preferred consumption date statements
does not correspond to the format established in 4.2.7.1 i), it can be adjusted in order to comply
with the norm, or the label or package must have the interpretation of this date. In neither of these
situations the adjustments will be considered and alteration.
4.2.7.2
When declaring the caducity date or preferred consumption date it must be
indicated in the label any of the special conditions required for the pre-packaged food or
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non-alcoholic beverage product preservation when it is vital to the effect of the date, such
as: “manténgase en refrigeración” (keep refrigerated), “consérvese en congelación” (keep
frozen), “una vez descongelado no deberá volverse a congelar” (once thawed, do not freeze
again), “una vez abierto, consérvese en refrigeración” (once open, keep refrigerated).
4.2.8 Nutritional Information
4.2.8.1 The nutritional information statement in the label is mandatory for pre-packaged
products
4.2.8.2

Nutriments that must be declared

4.2.8.2.1 It is mandatory to declare the following, with the exception of the pre-packaged food
and non-alcoholic beverages regulated by other applicable laws:
a) Energetic content.
b) Protein content.
c) Carbohydrates content or available carbohydrates indicating the corresponding amount
from sugar.
d) The fat or lipids content specifying the amount corresponding to saturated fat.
e) The dietetic fiber content.
f) Sodium content.
g) The content of any other nutriment that is considered important, regulated by the
applicable law.
o Nutrients that must be declared:
▪ Energetic content.
▪ The amount of protein.
▪ The amount of carbohydrates, indicating the amount of sugar.
▪ The amount of fat or lipids, specifying the amount that corresponds to fat
saturated.
▪ The amount of diet fiber.
▪ The amount of sodium.
▪ The amount of any other nutrient about which a claim is made.
4.2.8.2.4 Apart from the established in 4.2.8.1, the following are exempt of including the
nutritional information as long as no product property declaration is made:
I.
II.
III.
IV.
V.
VI.

Products with only one ingredient.
Herbs, spices or blends of these.
Coffee extracts, whole coffee beans or ground, decaffeinated or regular.
Herbs infusions, decaffeinated or not decaffeinated tea, instant and/or soluble that do not
contain added ingredients.
Fermented vinegar and substitutes.
Purified bottled water, natural mineral water.

4.2.8.3

Nutritional Information Presentation.

4.2.8.3.1 The nutritional information must be expressed in the corresponding units of the
Measurement Units General System NOM-008-SCFI-2002, mentioned in the references chapter.
Additionally, other measurement units can be used. In the case of dietetic fiber, vitamins and
inorganic nutrients (minerals), these must comply with the ruling stated in 4.2.8.3.5.
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4.2.8.3.2 The energetic content declaration must be expressed in either (kcal) per 100 gr, or 100
ml, or per portion when the package has several portions or per container when it has only one
portion.
4.2.8.3.3 The pre-packaged food and non-alcoholic product’s protein, carbohydrates, lipids (fat)
and sodium content declaration must be expressed in measurement units per 100g or per 100 ml
or per portion and per container if it has only one portion.
4.2.8.3.4 The numeric declaration of dietetic fiber, vitamins and inorganic nutrients (minerals)
must be expressed in measurement units or percentage of the nutritional values referenced or
both per 100g o per 100 ml or per portion contained in a package with several portions or per
container when it has only one portion.
4.2.8.3.5 For these labels, the Suggested Daily Intake and Recommended Daily Intake table for
the Mexican population must be used as follows:
Nutrimental values for reference for the Mexican population:
VNR
Nutriment /
Measurement Unit

IDR
(Recommended
daily intake)

Protein g/kg of body
weight
Diet fiber g
Vitamin A µg
Vitamin B1 µg
Vitamin B2 µg
Vitamin B6 µg
Niacin mg
Folic acid µg
Vitamin B12 µg
Vitamin C mg
Vitamin D µg
Vitamin E mg
Vitamin K µg
Pantothenic acid mg
Calcium mg
Copper µg
Chromium µg
Fluorine mg
Phosphorus mg
Iron mg
Magnesium mg
Selenium µg
Iodine µg
Zinc

IDS
(Suggested
daily
intake)

1
30
568
800
840
930
11
380
2,1
60
5,6
11
78
4,0
900
650
22
2,2
664
17
248
41
99
10

4.2.8.3.6 The Nutritional Information may be presented in the following or analog formats:
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Información nutrimental / Datos de nutrición
(Nutritional Information / Nutrition facts)
Contenido energético / Calorías
(Energetic content / Calories)
Proteínas
(Protein)
Grasas (lípidos) / Grasas totals
(Fat (lipids) / total fat)
Grasa Saturada
(Saturated fat)
Carbohidratos (hidratos de carbono)
Carbohidratos totales
Carbohydrates / total carbohydrates
Azúcares
(Sugars)
Fibra dietética
(Diet fiber)
Sodio
(Sodium)
Información adicional
(Additional information)
4.2.10

Por 100 g, por 100 mL, por porción o por
envase
(Per 100 g, per 100 mL, per serving or per
package)
__________ kJ (kcal)/Cal (Kj)/KJ
__________ g
__________ g
__________ g

/ __________ g
__________ g
__________ g
__________ mg
__________ mg, µg o % de VNR

Mandatory Requirements Presentation

4.2.10.1 Generals
4.2.10.1.1 The pre-packaged products labels must be attached to the container in such way that
they are correctly preserved until the moment of the product’s consumption and must be placed
in each unit, multiple container or collective package.
4.2.10.3 The information included in the label must appear in clear, visible, indelible font and
contrast colors easy to be read by the consumer in normal purchase and use circumstances.
The lot and caducity or preferred consumption date information can be placed in any part of the
container/package.
4.2.10.5 On the main exhibit panel of the prepackaged food or non-alcoholic beverage must be
placed at least the following information:
Brand, quantity declaration and denomination or name of the product and any other information
which location may have been specified before. The remaining information established in the
Mexican Official Norm, can be incorporated in any other part of the container or package.
4.2.11 Language
4.2.11.1 The pre-packaged food or non-alcoholic beverages must show the mandatory
information stated in this Mexican Norm in Spanish language not minding if it is also expressed
in other languages. When the information is expressed in other languages it must also be
expressed in Spanish, at least in the same size and equally visible conditions.
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•

The use of the following rounding parameters for the expression of nutritional information
is accepted, as appropriate for the respective nutrients:

Nutriment
Energetic content or Calories
Fats or lipids
Cholesterol

Sodium
Potassium
Carbohydrates and its components
Diet fiber
Protein

Vitamins & minerals

Rounding parameter
< 5 Cal, report 0
< 50 Cal, display in multiples of 5 Cal
> 50 Cal, display in multiples of 10 Cal
< 0.5 g, report 0
< 5 g, display in multiples of 0.5 g
> 5 g, round to nearest integer
< 2 mg, report 0
2 – 5 mg, report “menos de 5 mg” (less than 5
mg)
> 5 mg, display in multiples of 5 mg
< 5 mg, report 0
5 – 140 mg, display in multiples of 5 mg
> 140 mg, display in multiples of 10 mg
< 0.5 g, report 0
< 1 g, report “contiene menos de 1 g” (contains
less than 1 g) or “menos de 1 g” (less than 1 g)
> 1 g round to nearest integer
< 0.5 g, report 0
< 1 g, report “contiene menos de 1 g” (contains
less than 1 g) or “menos de 1 g” (less than 1 g)
> 1 g round to nearest integer
Express in VNR percentage
< 2% of VNR, report 0
< 10% of VNR, display in multiples of 2%
> 10% - 50% of VNR, display in multiples of
5%
> 50% of VNR, display in multiples of 10%

4.2.9 Nutritional front labeling.
o
o

The frontal nutritional declaration will be mandatory in the case of saturated fats,
other fats, total sugars, sodium and energy.
The mandatory particulars referred to in Article 25 of the Regulation shall be
subject to the following specifications and characteristics:
▪ The nutritional information should be included in the following icons:
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▪

o

o

The minimum dimensions are regulated according to the frontal display
area, such as so that the mandatory mentions must occupy at least 0.5% of
the same for each icon that is to be reported but should never be less than
0.6 cm wide and 0.9 cm high. In all cases, each icon should keep the ratio
of two thirds of the width to the height.
▪ It must keep the same order from left to right: Saturated fat, Other fats,
Total sugars, Sodium, and Energy.
▪ Represent the percentage of the caloric intake of saturated fat, other fats
and total sugars in kilocalories or Calories using the abbreviation "kcal" or
"Cal" and the percentage with the percent sign "%".
▪ Report the sodium content in milligrams using the abbreviation "mg", or
"g" when declaring more than a thousand, and the percentage with the
percent sign "%".
▪ Express the energy content using the word "Energy" followed by the
number of corresponding kilocalories, using the abbreviation "kcal" or
"Cal".
Food and non-alcoholic beverages, considered as individual, must make the
declaration of Saturated Fat, Other Fats, Total Sugars, Sodium and Energy, for the
total contents of the container.
In the case of a family size package, in which the producer chooses to declare per
serving, he must comply with the following:
▪ The statement shall be made by portion, piece or used measure.
▪ An icon will be added in which the total kilocalories will be declared, which
will be located at the end of the icons.
▪ The number of portions contained in the package shall be indicated under
the last of the icons mentioned.

4.2.9.3 For the packages included in fractions IV, V and VI of clause 4.2.9.2, the following shall
be observed:
I.

When the value of a nutrient is equal to zero, zero must be declared "0", as well as its
percentage value.
II.
When the value of a nutrient is less than 5 kilocalories, zero “0” must be declared, as well
as its percentage value.
III.
To perform the calculation of the conversion of the weight of the nutrients to be declared,
to its equivalent in energy supply, follow the table:
a. Multiply the content in grams by the corresponding conversion factor:
Nutrient
Kcal/Cal
The value in grams is multiplied by the
caloric value indicated for each nutrient
Total sugars
4 kcal/Cal
Grams x 4 = value expressed in kcal/Cal
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Saturated fat
Other fat

9 kcal/Cal
9 kcal/Cal

Grams x 9 = value expressed in kcal/Cal
Grams x 9 = value expressed in kcal/Cal

To calculate the "Energy" and "Energy per pack", the sum of the energy intake of the following
nutrients must be taken into account:
Nutrients
Protein
Total fat
Available carbohydrates

The value in grams is multiplied by the caloric
value indicated for each nutrient
Grams x 4 = value expressed in kcal/Cal
Grams x 9 = value expressed in kcal/Cal
Grams x 4 = value expressed in kcal/Cal

b. Declare the obtained result in integers according to the following criteria:
i. If the decimal to be discarded is equal to or greater than 0.5, it is reported
in the next higher integer.
ii. If the decimal to be discarded is less than 0.5, it is reported in the
immediate lower integer.
IV.
The producer may choose to declare the contribution of sodium as an integer or with one
decimal place.
V.
In the declaration of the reference percentage value, the following shall be considered:
a. Declare the obtained result in integers according to the following criteria:
i. If the decimal to be discarded is equal to or greater than 0.5, it is reported
in the next higher integer.
ii. If the decimal to be discarded is less than 0.5, it is reported in the
immediate lower integer.
VI.
The legend that indicates the content by container, homemade measure, piece or portion
shall be placed on top of the mandatory icons referred to in the second and third
paragraphs of Article 25 of the Regulation, having to establish some of the following
legends, according to:
a. “Una medida casera de xx g o ml aporta” (A homemade measure of xx g or ml
provides).
b. “Una pieza de xx g o ml aporta” (A piece of xx g or ml provides).
c. “Una porción de xx g or ml aporta” (A serving size of xx g or ml provides).
d. “Este envase aporta” (This package provides).
Example:
Una cucharada de 15 ml aporta:
(A 15 ml scoop provides)

VII.

In the case of products which, because of their manufacturing process, it is impossible to
obtain a uniform basis weight, the manufacturer may use the term "aproximadamente" or
"aprox." in the weight declaration.
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VIII.

IX.

In foods intended for reconstitution or requiring preparation before being consumed,
nutritional information should be reported as consumed in accordance with the
instructions on the label.
The legend that refers to the determination of percentages, except for the caloric content
of the package, should be placed in the lower part of the mandatory icons and should read:
"% de los nutrimentos diarios".

% de los nutrimentos diarios
X.

XI.

The color of the icons will be chosen by each producer, and the same color should be used
in each of them. The color of the typography and the lines of the form should contrast with
the color chosen and contrasting colors should be used with the background of the area
where the icons are located.
The location of the mandatory icons referred to in the second and third paragraphs of
Article 25 of the Regulation should consider the following:
a. When the front display area measures more than 60 cm2 all icons should be located
in the same area.
b. When the front display area measures between 20 cm2 and 60 cm2, the energy icon
should be located on the front panel and the other four icons on the side panels,
and if not, on the rear panels. If the producer wants to, all the icons can be located
on the front panel.
c. When the front display area is less than 20 cm2, it is only necessary to locate the
energy icon on the front panel.
d. When the front display area is less than 10 cm2, it will only be necessary to place
the energy icon anywhere on the package.
e. When the front display area is less than 5 cm2, no statement will be required
regarding the information contained in the Agreement by which the Labeling
Guidelines are issued.
f. When the product container has a single display surface and is less than 78 cm 2,
only the Energy icon should be declared. The assumption shall not apply to those
products that share a single label in a multiple or collective package.

4.2.9.4 The following products are exempted from declaring, by means of labeling located in the
frontal display area, in addition to those set forth in the second paragraph of Article 25 of the
Regulation:
a. The herbs, spices, condiments, or a mixture of them.
b. Extracts of pure coffee, whole grains, ground, decaffeinated or not, soluble or nonsoluble.
c. Herbal infusions, decaffeinated or not, instant and / or soluble tea that do not
contain added ingredients.
d. Fermented and substitutes vinegars.
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e. Products and raw materials contained in containers intended exclusively for use
and consumption by institutions, which must bear the legend "institutional
presentation" in the front display area.
f. Food and non-alcoholic beverages where each of the nutrients per serving
represents an energy intake equal to or less than 1% of the daily nutrients.
g. Packaging in which two or more units of non-prepackaged products are contained
individually, different and intended for joint sale to the consumer.
h. The containers that in addition to containing the food or nonalcoholic drink are
intended to serve as a gift or decorative item in itself.
i. Products whose individual presentation indicates the legend of "Not labeled for
individual sale", or similar, and that are in a multiple or collective packaging.
j. Those containers whose contents correspond to more than one type of product
individually labeled may not be labeled provided that at least 70% of the products
contained therein are labeled in accordance with section 4.2.9 of this standard.
k. The products of sale in bulk.
Producers of food and non-alcoholic beverages who are exempt from declaring by labeling in the
front display area and who are interested in using such a labeling system will have to comply with
the provisions of this Standard.
4.2.9.5 For the purposes of Article 25 of the Regulation, the definition of foodstuffs for infants
and young children includes: infant formulas, infant formulas for special nutritional
requirements, follow-on formulas, continuation formulas for special nutrition, and food and nonalcoholic beverages for infants and young children.
4.2.9.6 In the case of products in returnable containers used as containers for more than one
type of product or flavor, producers are only obliged to express, on the outside of the lid, the
calorific content of the total product.
4.2.9.7 For front nutritional labeling, food and non-alcoholic beverage producers shall observe
the reference quantities provided for in the Agreement laying down the Labeling Guidelines.
4.2.9.8 In case the producer chooses to declare per potion the energy content or the energy
supply of a product, it may choose to do so indifferently by serving or domestic measure, in
accordance with the provisions of the Agreement by which the Labeling Guidelines are issued.
When, due to its characteristics, the nutritional information of the product is declared by domestic
measure, the value in grams, milligrams or milliliters corresponding to it must be indicated. The
indicated value of the home measure may or may not coincide with the reference portion.
4.2.9.9 For confectionery, chocolate and chocolate-like products, the individual package whose
product is clearly divisible or quantifiable, the producer can add the icon corresponding to the
energy content per serving as well as the number of portions contained in the package, based on
the reference portion or unit of domestic measure contained in the Agreement by which the
Guidelines are issued.
4.2.9.10 The frontal nutrition labeling is mandatory and independent of the nutritional
declaration specifications.
4.2.10 Declaration of nutritional properties.
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4.2.10.1 Notwithstanding the provisions of this standard, any statement regarding nutritional
properties must be subject to NOM-086-SSA1 (see references).
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Exhibits
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Export
Requirements
Checklist
Sales documents
Pro-forma Invoice

G e n e r a l

Purchase Order
Commercial Invoice

Shipping documents
Shipper’s letter of instruction
Packing list
Airway bill
Bill of Lading
Electronic Export Information

Compliance documents

M e x i c o

APHIS inspection certificates for agricultural
products
Sanitary certificate
Physicochemical and microbiological analysis
per lot

Origin documents
NAFTA Certificate of Origin
Sugar Re-Export Program Form
Certificate of Free Sale
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Purchase Order
Pro-forma
Comparison
Requirements
Reference number
Complete description of the goods
Weight, number & type of boxes, and dimensions
Net and gross weight (Imperial and metric
systems)
Sales and payment terms
Itemized price of goods
Currency (USD).
Ports of exit and entry*
Country of Origin
Special routing instructions/flag restrictions
imposed by buyer or U.S. government
Estimated fabrication time or date goods will be
available for export
Time limit on quotation (no longer than your
forwarder’s price quote is valid)

31

Export Requirements | Country profile – Mexico

Pro-forma Invoice | Example
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Purchase Order | Example
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Commercial Invoice | Example
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Shipper’s Letter of Instruction | Example
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Packing List | Example

36

Export Requirements | Country profile – Mexico

Airway Bill | Example
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Bill of Lading | Example
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Electronic Export Information | Example

39

Export Requirements | Country profile – Mexico

Export License | Example
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End-User Statement | Example
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APHIS Inspection Certificate | Example
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USDA Phytosanitary Certificate | Example
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Certificate of Origin | Example
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NAFTA Certificate of Origin | Example
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NAFTA Certificate of Origin | Format
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Sugar Re-export Program | Format
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Certificate of Free Sale | Example
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